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THE WORLD ACCORDING TO GLENN.......

GLENN MEYER
HEAD OF MANAGED FUNDS

glenn.meyer@rcbim.co.uk

Hurrah!  It's  officiall
Analysis of the data
shows that our good
long-term results are
down fo more than
just luck! The even
better news is that
recognition of  this
comes with the high-
est five star ratings
from Defagto for both
our bespoke and
managed funds ser-
vices.

| can't tell you how
good it makes me feel
fo write that, but it's
frue; since we set up
our private client busi-
ness it has performed
better than the stock-
market, with lower
volatility and  with
lower drawdown.
Which is just what it is
designed to do. So,
hurrah for that and
before we all go off to
the pub to celebrate |
want to share some of
the detail with you.
Normally in  these

newsletters | wax lyri-
cal about some inter-
esting facet of geo-
politics, or macroeco-
nomics or some such
furgid nonsense. But
this fime, instead of
spouting the lexico-
graphic equivalent of
the particulate matter
from bull exhaust, |
want to tell you some
facts. Hard facts, with
real nitty gritty sup-
porting evidence that
what we do has
added value.

You will recall that in
our last newsletter we
infroduced the new-
est member of our
team, Neil Whelan, to
you. Since then Neil
has been earning his
keep by gefting to
know some of our
partner IFA's  and
managing  portfolios
alongside the rest of
us. He has also done
some work  which
shows that we have
delivered what we set
out to do, nhamely to
produce above aver-
age returns over the
long term with lower
than average volatil-
ity. For those of you
with aspirations to be
pointy headed ano-
raks | am making a
break with tradition by
publishing some data
in the very pretty table
below. This should
give you plenty of
comfort when recom-
mending our portfolio
construction and

management  meth-
odology to your cli-
ents, so please feel
free to interrogate the
data and marvel at
the increments in both
arithmetic and geo-
metric average refurn
from a Cautious port-
folio to Cautious Bal-
anced, fo Balanced
and all the way up to
a Growth porifolio.
Wonder also at how
we have managed to
fall less than the mar-
ket in down periods
and at the large maxi-
mum gains in up peri-
ods. In a future re-
branding we may look
to change our name
to Ronseal Asset Man-
agement (not really)
because we really do
do what is says on the
fin.

What is abundantly
clear from the table is
that, in addition fo
delivering incremental
returns alongside in-
cremental added risk,
our lowest risk strategy
has a lower volatility
than the next lowest
risk strategy and there
is a gradual progres-
sion all the way up to
our highest risk strat-
egy. This suggests that
the results are more
than a “random
walk” (having read
this far those of you
who are already get-
fing into the fun bits of
stochastic calculus will
understand that for us
to  have delivered
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“All-Share ~Growth MF - Growth DI - Bal Growth MF - Bal Growth DI - Balanced MF - Balanced DI - Caut Bal MF - Caut Bal DI - Cautious MF - Cautious

Ho. of periods 81 Bl 7 76 75 7 B0 51 BD B 7

Mo, af up periods 29 53 54 50 ag 48 56 54 53 a9 a8

Mo of down periods 1 8 25 6 26 24 m 27 7 11 LY
Arithretic Average Return 0.81% 07 0.86% 0T 076% 0.73% D.B4% 0.74% 0.79% 0.64% 0.65%
Geometric Average Return 0T 0.76% 083% 0.74% 073 0.71% D.B2% 0.72% 0.77% 063% 0.54%
Highest Period Return T9% 6.6% 64% 61% 6.5% 5.8% 5.9% 5.2% 5.1% a0 4.5%
Lowest Period Return 6% £.4% 75% Ta% £3% 0% 5% 51% 5% A0% 51%
Probatilty af period gain 60.5% 65.4% 68.4% 65.8% 65.3% 66.7% PO.0% 66.7% 66.3% 67.1% 676%
Aversge Return Tn Positive Periad 28% 2% 22% 21% 20% 20% 19% 15% 1o% 15% 16%
Probability of & Loss 30.5% 6% I1L6% 347% 7% 333% 30.0% 333% 33.8% 0% 324%
Average Raturn In Negathe Period 23% ET- 10 18% AT% A% A7 45% EVY 43% 4%

Longest Negathe Streak 5 6 a a 5 5 4 5 a 5 3
Madmism Dravdown (Peak to trough) | -14.5% A10% A1 -103% 105% a5% Ba% T7% 7% 55% 565

Longest Posithve Streak 12 12 12 12 12 12 12 12 12 12 12
Madmum Galn 30.1% 0% 7E% 264% T 268% 23.9% 253% 237% 1% 198%
Starddard Devistion of Ammual Return | 0U0% 0% B1% 7.5% B5% 7.6% 6.4% 6.0% 6.0% 5.0% 48%
Minlina One Morth Rehsm 6.0% £.4% 75% 7.1% £3% 0% 5% 51% S8% 40% S5.1%
Minlmum Three Morith Rietum 435% A06% A0 ET5 A0 a0 To% T0% T1% 50% 6%
Miniruim Ste Morth Retusm 410% 55% 83% B5% 7% T1% 6% 57% 56 A1% ET
Minimuen Arnusl Retum 0% £7% A47% AE 55% 53% 20 0% 0% 1% 0.6%
Minimum Two Year Retum 2% 0% 5% 0% 45% 5.6% 5.5% 5.1% 7.0% 6.2% BE%
Minlnan Three Year Retum 0.6% 1405 18.1% 180% 15.7% 165% 16.9% 15.1% 17.8% 15.6% 17.2%
Minipin Five Year Return 283% 320% a2.5% a21% 373% ITE% 20.6% 38.0% 5% 37.2% an7%
Mazirrum One Morth Retum 70% B6% 6% B1% 6.5% 5.8% 5.0% 5.2% 5.1% a0 45%
Masiiruim Thres Morth Retum 10.3% 0.9% 118% 117% 10.8% o.0% 10.0% 0.1% o.a% 71% 7.8%
Maifriim S Morth Retur 16.5% 17.0% 17.2% 16.1% 16.5% 15.4% 14.1% 143% 13.9% 11.4% 10.7%
Masdrnu Arnial Returm 30.1% 20.0% 7.8% 26.4% 27w 268% 23.9% 253% 237% 211% 19.8%
M Two Year Returmn a6 3EE% A07% 38T% A0.4% 364% 35.2% 313% 343% 295% 207%
Masdrrwim Thres Year Return 522% 51 6% 55.9% 533% 515% 502% aTT% 46T7% ABE% a11% a15%
Five Year Return BEE% 5% BI% TLE% 7545 60.0% B6.6% B10% 63.0% 55.1% 572%

M = Directly Invested UK equity alloction

MF = Managed Funds portfolic
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these results, with these levels of
volatility, over the long term im-
plies some element of skill and
not just relied on luck). This
should make it fairly easy for you
to match a client’s attitude to
risk with the appropriate risk
rated strategy. It's also comfort-
ing to know that clients are ap-
propriately rewarded for the
amount of risk they are willing fo
take. What's more, you can
now not only find our proposi-
tions on Defagto’s Engage sys-
tem but also how we meet your
risk criteria when searching for
discretionary fund managers to
run managed fund portfolios. In
my experience, systems such as
Engage rarely deliver all that |
would wish for but having met
with  a number of Defaqto’s
people and looked at their
analysis, | think they are trying to
do the right thing and that their
results give a fair view. But then
perhaps | would say that so
don't take my word for it, take a
look at the separate article for
more information.

| should also point out that with
inflation having recently jumped
to 2.7% Mark Carney will be
pondering whether he needs to

write to the Chancellor to tell
him what he intends to do fo
get inflation back to the 2% tar-
get. Much of the increase is
down to one off and transitory
effects (such as the timing of
Easter) and with wage growth
lagging price rises a rate rise is
considered  unlikely  anytime
soon. But as expectations of a
return to normal interest rates
begin fo rise there wil be an
effect on bond yields and the
pattern of returns between asset
classes we have seen in the re-
cent past may not persist. This
does not mean (fo misquote
Henry Ford) that history is bunk,
but it does mean that we will
make changes to our tactical
asset allocation to better suit
our expectations of the likely
risk/reward frontier of different
asset classes. To this end, al-
though markets have recently
hit new all time high levels and
there are significant political risks
on the horizon, we do not ex-
pect a major correction in asset
prices and the outlook for the
medium term remains reasona-
bly robust, as leading economic
indicators are projecting accel-
erating economic activity
worldwide. We also take some

comfort from signs of a rebal-
ancing of economic activity
away from personal consump-
fion to investment led expan-
sion. Such a shiftf could well see
markets continue to rise but
they will need to be led up by
different sectors. In such cir-
cumstances, where average
multiples are high we will be
looking to add value through
stock selection, either from our
own efforts in directly man-
aged UK equity portfolios, or
through the best efforts of the
fund managers we put in fo
bat on behalf of your clients.
In short, our tactical positioning
will change to suit our expec-
tations but we will always be-
lieve in building portfolios with
effective  diversification be-
tween asset classes and geog-
raphies. These weightings will
change over time according
to future expectations and not
historic trends.

Having got my teeth into
something meaningful for a
change and tfrumpeted how
the data confirms that we
have achieved what we set
out to do | have successfully
avoided writing esoteric non-
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sense on a topic of pure
ephemera, which would have
been par for the course. But
never fear normal service will be
resumed next time when | will
have returned from a sojourn in
Sicily and no doubt will spout
something inconsequential on
the lessons from history on the
mixing of cultures in a small is-
land.
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DEFAQTO ANALYSIS

defaqto defagto
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Over the past 4 years, we are been working hard with Defagto, o
ensure that our portfolio services are fairly represented and assessed
against our peers. We are very please to say that not only have we
been awarded 5 stars for both 'Bespoke’ and '"Managed Portfolios—
Direct’ this year, but we have also had our Managed Portfolios inde-
pendently risk rated.

Full information can be found on Defaqgto’s Engage system
(www.defagto.com/adyvisers/solutions/engage/) or for a summary
report please contact our sales directors, Robert or Wayne.

Risk Rating

RC Brown Managed Funds

Private Client portfolio past performance data

As at end April 2017
(FOR PROFESSIONAL ADVISERS ONLY)

circumstances of needs of any Individual It Is not 3 personal recommendation and should not be reganded as a sollciiation or an ofer to buy or sall any of the Investments o seny

{After al undestying fund charges, but before RCEIM fees, * the banchmark Is the relevant comesponding WA Total Retum)
This document ks for general Information only and | a represantative sample of our client base, acroes all sk profiles 35 defined by RCBIM. It doet not take Int account the speciic objectives,

Cautious Managed Funds 3.78% 12.37% 23 26% 5331%
Direct 3.74% 13.25% 22 1% 53.32%
WMA Consenvative 3.40% 13.22% 26.40% 41.45%
Cautious Balanced Managed Funds 4. 2% 14.99% 26.T2% 60.60%
Direct 4 00% 18.21% 27 04% 62 98%
*WMA Income 3.39% 15.79% 27.73% 50.01%
Balanced Managed Funds 4.49% 18.72% 29.77% G281%
Direct 4 46% 20.69% H.20% 69.90%
*WMA Balanced 3.29% 18.68% 3.11% 59.59%
Balanced Growth Managed Funds 4. T4% 19.78% M.EE% 69 31%
Direct 4 4T% 21.54% 30.26% T4.33%
*WMA Balanced 3.29% 18.68% I 11% 59.59%
Growth Managed Funds 4. 84% 15.99% H.ITH T0.95%
Direct 4. 49% 23 10% 30.41% TO.51%
TWMA Growih 3.33% 21.36% 33.66% 66 1.3%
ARG £ Balanced 2.48% 12.29% 20.93% 41.37%
ARC E Steady Growth 3.29% 16.32% 26.22% 52.07%
ARC £ Equity Risk 3.90% 19.41% 28.57% B0.08%
ARC {Assef Risk Consultants) are an industy provider of researth and peer group portiolly perfiimance reporting. ARC retums have been adusted fo 3 Tefbre fees” basls
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DISCUS (Discretionary Investment Coming Under Scrutiny)

We are very pleased to announce that we have partnered with the IFA forum
DISCUS (www.discus.org.uk), to aid us spreading the word about our discre-
tionary portfolio services.

DISCUS (Discretfionary Investment Services Coming Under Scrutiny) pro-
nounced ‘discuss’ is the brainchild of Gillian Hepburn and Abbie Knight (née
Tanner). Their vision is to create a platform to deliver quality insight, discus-
sion and debate on the UK outsourced investment market, particularly dis-
cretionary propositions. A single port of call for financial advisers to

learn more about the solutions on offer and engage directly with investment
providers — a first step toward finding the right partner for their clients and
their business.

The key attraction for us is that the 2000+ members are already using (or af
least inferested in) discretionary management services, and the profiles &
comparison tools on the DISCUS website give more than just data, they pro-
vide a feel for the culture of the DFM (which we believe is key to a successful
relationship).

Please take a minute to have a look at the DISCUS website, and if you sub-
scribe to their weekly eNewsletter, you will get thought provoking market
insight, rather than sales pitches from DFMs.

Product Provider Partners

We regularly get asked with ISA / SIPP / Bond providers we can manage
portfolios with, so here is the current list:

ISA - we operate our own ISA (at no extra cost to the client) and can auto-
ISA each year, with the clients permission

SIPP/SSAS - we have agreements in place with the following firms, if you use
someone else, then we are happy to discuss setting up an agreement with
them also:

AJ Bell / SippCentre
Cabot Trustees
Curtis Banks

James Hay
Lifetime SIPP Company
London & Colonial

DA Phillips & Co Lv=

Dentons Pensions Pointon York

DP Pensions Sanlam Investment & Pensions
Hartley SAS Suffolk Life

Hornbuckle Mitchell Talbot & Muir

Infelligent Money The Company SSAS Ltd

|PM SIPP Tower Pension Trustees

IPS Pension Trustees Xafinity

Bonds - we have agreements in place with the following firms, if you use
someone else, then we are happy to discuss setting up an agreement with
them also:

AXA (loM & Dublin) Sanlam Investment & Pensions

Canada Life (loM & Dublin)

This newsletter is for general information only and is designed for use by authorised intermediaries and other
professional advisers within the UK. It is not intended for private investors as it does not take intfo account the
specific objectives, circumstances or needs of any individual. It is not a personal recommendation and should not
be regarded as a solicitation or an offer to buy or sell any of the investments or services referred to. The views

expressed are opinions only and are subject to change without notice. RCBIM cannot guarantee the accuracy or
completeness of any information on which its opinions are based. Past performance is not a reliable guide to the
future. The value of investments and the income from them can go down as well as up and investors may not get
back the amounts originally invested.
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